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Welcome to Joyful Marketing! I'm Simone Seol, and | teach you how to get
your life coaching practice fully booked without having to pay for ads, buy
Instagram followers, or complicated sales funnels. It's not rocket science
and you can do it too. Listen on to find out how.

Hey friends. If you've been a life coach for a long time but creating a paying
client feels mysterious AF, this episode is for you. Or maybe you're just
freshly getting certified, or you're on the road to becoming a life coach and
you’re wondering, “Okay, am | ever going to be able to figure out the actual
business side of it and get people to pay me?” This is for you.

I’'m inviting to the show my client Lori Krikorian who is a member of the
Joyful Marketing community. And she came in already having been a
coach for five years, and she even had a beautiful website, but no paying
clients.

And within a short time in Joyful Marketing, she had a transformation that
allowed her to not just sign her very first paying clients, but to have an
experience that really made her feel like she had turned the faucet on on
amazing new opportunities and tons and tons of client consults.

| want you to get the insider’s look at that journey and mine it for gold that
you can take and apply towards your own business. Here’s some of the
things we’re going to talk about. We talk about how to navigate the difficulty
of how much work to put in when you don’t have any paying clients yet.
And you feel like you’re just pouring all your money and effort and energy
down the toilet.

And there’s nothing about that that feels fun, you have nothing to show for
it, how to navigate that. How to grow out of your comfort zone when it
comes to marketing, but without traumatizing yourself. We talk about how
Lori invited God and spirituality into her consults and how that actually
made everything easier.
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And she’s also going to be sharing the money questions that got through to
the heart of why she wasn'’t creating paying clients, even when she thought
she totally believed in herself and totally believed in her coaching. We also
talked about the top two massive thought errors that people have about
how marketing works, which when you correct them, you actually start to let
big money, big opportunities flow in.

If you’re a brand-new coach looking forward to signing her first paying
client, wondering what exactly it's going to take, this is for you. And this
episode is also for you if you've been at it for a while but you feel stuck,
you’re not creating clients, and you want to make the few key shifts that it’s
going to take to truly turn the faucet back on for clients, money, and
opportunities. So without further ado, here’s my conversation with the
wonderful Lori Krikorian. Enjoy.

Lori: I'm Lori Krikorian, I’'m a self-discovery coach. And | help women and
girls overcome their insecurities, grow in their confidence, and thrive in life.

Simone: Amazing. And you are now a paid life coach. What’s that like?
Lori: | am. I've been a life coach for five years...
Simone: Oh really?

Lori: Yeah. So that's something that | really connected with you on, the
experience of being a life coach for a really long time. Putting everything
that | had into it, and not knowing really what to do, and nothing was
working. | had a gorgeous website; | had all the things that | thought | was
supposed to have. But it just wasn'’t - nothing was working.

Simone: Back up a little bit. | want to know more about your story. How did
you become a life coach five years ago and what'’s your journey been like
since? You started to talk about it but back it up a little bit further.
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Lori: Okay. So | was in network marketing and | loved the experience that |
was having because it was so transformational. But | wasn’t in integrity with
the product that | was selling. I just didn’t feel like it was worth what we
were selling it for.

And | really - integrity is so important to me. So | was like, you know what,
this experience that I’'m having, the mindset shifts, the growth, and all of
that is so worth it. And honestly, | think it wasn’t even that the products
weren’t good. It was a little advanced for me.

We were teaching people how to do network marketing online. So it was
like, online marketing tutorials. And | came into the game not knowing what
a domain was. So it was like, just really over my head. But what | was
experiencing, the growth, the mindset shifts, all of that was so good that |
wanted to give that to people, but | wanted to know that if they were coming
on to my team, | was going to give them something more than just that and
it was going to be worthwhile.

So | decided to become a coach. And two things happened between
signing up for coaching school and actually starting. One was | decided to
leave the company that | was with and the second thing was that | got
pregnant with my second child. So | actually went to my third module of
coaching school, which was a live intensive three-day weekend class with a
three-week-old baby.

Simone: Oh my goodness, bless you.
Lori: It was fun.
Simone: You were committed.

Lori: | was so committed. So | had my second baby and then | had a third
one - all my kids, | have three kids, and they’re all four years apart from one
another. So the running joke if we F up every four years. So yeah, it was
this combination of having a desire and a dream that | wanted to build
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upon, but wanting to also raise my family, and the tug of war between the
two and trying to balance it all.

And | think my husband and | were both giving in to societal expectations
and roles and how we fit into it all. So that took a little while for us too to
figure out.

Simone: Do you mean like, because of societal expectations it was hard for
you to own being a life coach and really be out with it? Or what do you
mean by that? Or you had trouble giving yourself permission to really work
and grow your own business alongside being a mom? How do you mean?

Lori: | think | gave myself the permission to do all of that except how much |
committed myself to it when | wasn’t seeing results yet was difficult. It was
difficult for everyone to understand how much | can put into this when |
don’t have clients yet, when I’'m not making money yet, and really, one of
the things that I've learned through you is like, this is - we’re making a
baby. That's when you have to put in a lot of work.

Simone: She’s referring to - in one of the coaching calls in Joyful Marketing
recently | compared the first part of building a business to the first trimester
of pregnancy when it looks like all you're doing is suffering and it just sucks.
And you don’t even look pregnant, people can’t even tell what's happening,
it just looks like you're getting more and more bloated.

And you feel sick all the time, and there’s nothing to help you enjoy the
pregnancy yet because all you feel is sick. But then the reason that you feel
so awful is because even though the baby at that point, the fetus is so
small, that’s when you have the miracle of something going from just a few
cells to a whole full-fledged human being at the end, by the end of that
period.

So it’s creating a heart from scratch. It’s creating organs and a brain and
bones and skin from nothing. And it’s the craziest, most miraculous process

Joyful Marketing with Simone Grace Seol



http://www.apple.com/uk

Ep #137: Creating Your First Paying Clients
with Lori Krikorian

and from the outside it looks like nothing is happening and the mom feels
like crap.

And so | thought that was such a perfect metaphor for the first part of you
building your coaching business because yeah, like you said, you're
investing all of this energy, you're trying all of these things, it doesn’t look
like anything’s working, you feel like an idiot, there’s nothing about it that
feels enjoyable. I'm exaggerating a little bit. It's not that there’s nothing
about it that feels enjoyable. But...

Lori: Oh no, you’re not exaggerating. It's true.

Simone: Compared to the miracle that’s taking place, it looks like you have
nothing to show for it and other people aren’t even noticing what'’s
happening. They're like, what's wrong with you? And so that was the first
trimester and Lori really connected with that. But then when you're there, it
feels like it’s going to last forever, right?

Lori: It really does. And | think for me, where | really was during those five
years was like, | was throwing myself so outside of my comfort zone that it
was painful. It was hard to do. And just the thought of doing it was so fear-
inducing that | wanted to stay safe in my comfort zone. It was like a
paralyzing fear where | couldn’t take any action at all because when I did,
there were very extreme measures.

Simone: It’s like you threw yourself into trauma response.
Lori: Exactly.

Simone: So | love to hear that you went to Stacey Boehman’s 2K for 2K
first. What made you change your mind when you were first like, | don’t like
group coaching? Because that's what a lot of people think when they think
about joining a program where it's not a one-on-one coach. They have
assumptions about what it might mean and they don’t think they’ll get as
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much value out of somebody paying direct attention to them. So what got
you to change your mind?

Lori: So I got in the car, it was a Tuesday afternoon right before COVID
lockdown. And | got in my car - or Thursday or something. | got in my car
and | went to pick up my kids and she introduced me to Stacey’s podcast.
And | started to listen to it in the car and | was like, within the first 10
minutes I’'m like, I'm totally signing up to this.

But | was like, I'm going to do it when the baby starts daycare. And if this
was in March, | joined - it was the beginning of March when | started
listening. By April 29th | joined 2K. And then | started listening to all the
podcast, then | came across your podcast and | just connected to your
story so much because you also had been a coach for a really long time
not really earning money.

And everything changed when you found these systems, and | feel like with
Joyful Marketing, it's such a complement, it's such a good complement to
what is already existing within 2K. But the marketing aspect of it is so
daunting for so many people and you make it so easy.

Simone: That was my intention. However, you came into my program and
by the way, it's kind of weird to - it's weird for me to talk about other
people’s programs but everybody knows I’'m also in 2K. | love Stacey, she’s
my coach. And | have to admit, | do love hearing that my program is a great
complement to 2K because | really agree.

I've gotten questions like they’re both programs that help you sign clients,
what'’s different about it? And I'm like, everything is different. There’s
nothing - no overlap in terms of content at all. And the vibes are very
different, but | have to say | really agree. Both really complement each
other well.

Alright, so you came into Joyful Marketing but then you got coached by me
| think a couple of times in the live coaching calls. And you had to do some
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work to start shifting the mindset that you had before, which was not
creating clients for you.

And | remember seeing you go from kind of confused and feeling a little bit
defeated, you’d always been very passionate about coaching, you've been
very talented as a coach, but when it came to marketing and selling, you
were in a bit of this is not working, I'm confused, what should | do, and
frustration about it. And then something flipped a switch. So tell us about
that. What was it like in the beginning, like what were your thoughts, and
then what changed?

Lori: | think the way that you teach the program is so good because it really
got me into taking action. And | wasn’t throwing myself outside of my
comfort zone so much that | was in that trauma response. It was small
steps that were totally doable. And | was kind of willing to do more, but
you’re like, no, dumb it down a bit, do less, and do it more often.

Simone: What was that about?

Lori: Like just with the garbage post. We talk a lot - | think any time that
somebody from Joyful Marketing comes on your podcast, we talk a lot
about the garbage post challenge. And you're like, | like to sit down and
make these elaborate long posts about my insights of life...

Simone: And I'm like, make it dumber and shorter and easier on yourself.

Lori: That’s cool if you want to do that, if you enjoy it, do it for the joy of
doing it, but don’t do it because you think that that's what you have to do to
sell. That's not it at all. Just - | mean the other day | shared that I'm
watching teenybopper movies and then people are like, oh, I like
teenybopper movies too. And they’re like, who is this person? Let me get to
know her a little bit better.

Simone: Yeah. | think so much of it is when people come into Joyful
Marketing, marketing feels very serious. And like you have to put on this -
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your top performance. And they have such high expectations of themselves
that the whole operation feels really paralyzing and it’s not fun.

And it feels heavy and pressure-y. Not only is it difficult to take lots of
action, you also constantly have to process the feelings of expectation
followed by deflated disappointment. And | think one of the first things that
we do for you when you come to Joyful Marketing is get you to play with
what it’s like to radically lower those expectations, stop making it so
serious, stop making every piece of content that you produce has to be
your magnum opus, and start playing instead.

Be silly. | mean, if you're a silly person, be yourself. Talk about how you
watch teenybopper movies. Don’t let something be shared from your life
just like brief snapshots and let it be imperfect, let it be messy, let it be a
true reflection of the fact that you are a living, breathing human being who
just does not look Instagram perfect all the time, and who doesn’t sound
like that all the time.

But that's the part that’'s the hardest for people. It's so hard for people to let
go and let loose a little bit. And that’s the part | have to really drill in, like no,
make it dumber, make it shorter, make it lower expectation. And once they
get that, they’re like, oh wait, | can do this, this is fun. Oh wait, people
respond better when | do this, oh wait, it's more fun for me and they want to
buy from me more, what? And then they learn. Was that your experience
too?

Lori: Yeah. It was like, my long posts | do it because | love to do it. | love to
express myself in that written form. And | like to take the time to work out
and organize my thoughts and | feel like the written form gives me the
opportunity to do that.

But my short little posts that are about nothing get much more engagement
and so it’s like, | was totally making it a lot harder than it had to be. And one
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of the things that happened to me was that somewhere along the line,
because | kept doing this, | had exponential growth and | didn’t realize it.

My comfort zone grew and | didn'’t realize it. So at some point, | was
actually not getting results because | wasn’t putting myself outside of my
comfort zone. Because this had become my comfort zone very quickly. And
it snuck up on me because it was so easy.

Simone: So sharing freely and really making it easy for yourself to connect
with people, that became your new normal and it became easy and it snuck
up on you. And how did you go from that to signing your first client?

Lori: A few things happened. One thing that | felt like | was struggling with
was like, okay, I'm doing all the things and it's not working, and you
coached me on that and you're like, you're saying - I'm like, | know | can do
this, this, this, this, that just to do more. And you're like, no, it's not about
what you’re doing, it's your thoughts, your thoughts are breaking
somewhere. So I'm like, | don’t even know what she’s talking about.

Simone: There’s a place where your belief is breaking and you weren'’t
aware of it. Because you were telling yourself that | completely believe, and
| was like, if you're not getting the results you want, you don’t completely
believe and we have to figure out where so we can start to fix it.

Lori: Yeah. And | didn’t even know where to start with that. | didn’t know
what to do or where to start. And then | was having a trauma response to it
because | was like, | need to figure this out and | can’t and | don’t know
where to start and I'm freaking out. And one of the things that you taught
me from a previous coaching call was like, when you sit down to do your
thought work, it’s not for you to beat yourself over the head for not getting
it.

And that’s what | was doing. So obviously | wasn'’t getting anywhere. So |
had to relax a bit and tone it down and have a dialogue with my inner child
and be like, it's okay that we’re not getting this but we’re going to figure it
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out, we can do this, let’s see what’s going on, let’s just see what’s going on
In our brain and we’re just going to look at it, I'm not going to get mad at
you about it.

Simone: That is so big. | think the number one reason self-coaching doesn’t
work for people and they think they’re self-coaching but they're
traumatizing themselves more is because instead of talking to themselves
with curiosity and compassion, they start the self-coaching by bullying
themselves.

Just kind of like, | got to figure this out, what's wrong with you, we’re lost,
and then you start with this huge expectation. And of course that makes
you shut down and of course that makes it very difficult for you to learn.
Because it's so hard to be curious when somebody is yelling at you, and
usually the person yelling at you is you.

And so that’s so amazing that you caught that and | think that’s so
important for people to hear. If you're trying to figure out - okay, so let me
look at my beliefs, where can | believe more, where is my belief breaking,
let me look at my own mind and my own thoughts, you will not be able to
go very far when you’re coming at it from like, as if...

Lori: You better figure this out.

Simone: Yeah. You've got a whip and standing over the shoulders of your
inner child and saying go, what’s wrong with you? And that is a terrible,
terrible place to be. And then you ease that, you drop the whip, and you’re
like, oh, listen, oh, | love you, we’re going to figure this out, nothing has
gone wrong, and you start being nice to yourself instead. And then what did
you learn?

Lori: Okay, so then | was able to evaluate my progress up until that point
and | went out and | started getting coached on this. So there was a series
of things that happened. One was that - so one of the beliefs that | had was
nobody in my circle was going to buy coaching. | had an idea of who was
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on my Facebook feed and who was on my Instagram feed and I'm like,
yeah, nobody wants to buy coaching from me.

Simone: Thought error number one, | already know who's following me,
that’'s 100% always a thought error. People believe it, people believe that
they know who’s following them, you don’t know. You know 5% of who's
following you and who'’s paying attention to you and | don’t care how
certain you think you are, you're wrong. There’s always way, way more
people who are observing you and interested in you than you think.

And second of all, the second biggest thought error is thinking that they’re
not interested in coaching just because they haven't said a peep yet.
There’s way more people following you and there’s way more people
interested in coaching than you know. Because you doubt those things,
that’s why they’re not showing up for you.

Lori: Yeah, exactly. So one of the things that | got coached on was do you
believe that people will hire you? And I'm like, oh shit, | don’t. So | started
to work on that belief. And then | started to do the math. I'm like, okay, fully
booked is 20 people, right? So how many percent of my Instagram
followers is that? Or how many percent of my Facebook followers is that?
And | realized that the number for my Instagram is 0.66%. And on
Facebook, it's 1.2%. 1.2% and I'm like, okay, that’s totally doable.

Simone: That's good math. Lori’s math is right and the actual percentage is
even smaller because Instagram and Facebook do not account for
everyone who is connected to you by life.

Lori: And association. So that's the next thing | realized. Because one day |
woke up and | was tagged in someone’s post, someone | didn’t know, but
someone | knew had tagged me in it. And | wasn’t sure what was going on,
and when | went to check, this person I didn’t know was asking her
Facebook followers, who knows a life coach? | need a life coach.
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And my ex-boyfriend from 20 years ago, his cousin tagged me. Because at
this point, I've been making three garbage posts a day and everybody
knows I'm a life coach because | thought - this is what | thought. | thought |
go and | become a life coach, | post my certificate on Facebook or
Instagram one time and everybody knows I'm a life coach and they’re going
to come to me when they want it, and that’s not how it works. You got to tell
them all day, every day, a few times a day.

Simone: Yeah. | think we vastly overestimate how much attention other
people are paying us. | always say nobody’s looking at you, nobody’s
thinking about you as much as you’re thinking about you at all. And I'm
going to offer another thought, which is applicable to you as much as it is
still applicable to me, which is my intentional thought that 99.9% of your
future clients have not heard of your name yet.

This is so true for Lori, literally, because | offer you this thought to combat
the other thought, like everybody already knows, everybody already has
heard this. It’s like, no, think about - this is assuming you want to be a life
coach for life, which I’'m going to be coaching until | die | hope.

And | have - we both have decades of work ahead of us and we’re going to
be changing hundreds, thousands, tens of thousands, who knows how
many lives, and | just got started. 99% of my future clients have never
heard the name Simone Seol. And that thought gets me motivated to go
out and tell people what | do and help them and put my shit out there
without the, “Everybody already knows.” It totally expands my concept of
who | want to be talking to and how much effort | want to put into it, right?
What are your thoughts?

Lori: | totally agree with that completely.

Simone: Yeah. So you had that expansion too. Like oh, it's actually so few
people and your ex-boyfriend from 20 years ago’s cousin said, hey, | think |
know a life coach, this chick Lori. Did that become your first client?

Joyful Marketing with Simone Grace Seol



http://www.apple.com/uk

Ep #137: Creating Your First Paying Clients
with Lori Krikorian

Lori: No.
Simone: Okay.

Lori: So she booked a consult though, she booked a consult and it went
really well and she was like, so when do we start? And then | lost control of
the call and | was like, what is going on? And then | got coached on that,
and here is the thing, the cool thing about this, it's not just your program
and all the juicy stuff that you teach us that’s like, golden nuggets that
we’ve all been waiting for for so long. It’s also the community.

Simone: It's the best.

Lori: So the community of coaches have coached me and helped me so
much. So | got coached about this and | went from thinking | really - | failed
her, | failed her because | lost control of that consult, to like, you know
what, | trust her, | trust that - she got as far as finding me. | trust that she
has got this.

Whether she’s going to figure it out and come back to me or whether she
finds someone else to help her, this girl has got it together and she’s going
to figure it out. And | trust that.

Simone: That’s a beautiful abundance thought. Love that. And then there
was also something like, whatever | was able to give her was exactly what
she needed and that conversation was like, complete. It's not like - the
story of the conversation isn’t like, I lost control. It’s like, no, she’s got it,
and | gave her exactly what she needed.

Lori: Yeah. So what | did after that was like, | figured out where | lost the
conversation or lost control of the conversation so to speak, like the energy,
like | just gave it away. And then | learned what | could have done had |
done it differently. | set out a goal that | learned from you was to - I'm like,
I’m going to do 20 consults.
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I’m just going to do 20 consults, I'm going to become so freaking good at
these consults that nobody’s going to get on a call with me and leave
unserved. That's my goal.

Simone: So good. That’'s an amazing winning result.

Lori: Yeah. So that’'s what | set out to do. | set the intention and then after
that, | actually reached out to a friend who is an acquaintance that | haven'’t
really met in person yet but we've become friends. We met right before
COVID and just have connected via phone, she lives in the city.

And | called her because | needed to ask her about something else, and
she was like, why are you calling me? | was just praying for someone, for
God to send me help and you called me. And yeah, so we started talking,
we had a few conversations before that too, a few days before that. And
then | called her and I'm like, have you ever considered doing a consult
with me? And she’s like no, actually, | haven't.

Simone: You asked her that.

Lori: Yeah. Because here’s the thing; | take notes when you talk. So you
have described this thing where you’re like, picture a room, picture 10
chairs, all your clients aren’t going to come in at once, they’re going to
come one at a time. So have a conversation. And you told me to do that
too, where | was like, okay, | am linked to my client and I'm linked to God
and there’s something that’s more powerful than us at play here.

So | started to pray on it. And | started to pray that God sends me the
clients that | can help. I didn’t want to go about this from ego, where I'm
trying to serve my own ego, or my own idea of who | am or whatever. |
want to serve the people that | can help, the people that God is going to put
into my life, and the people that He’s going to take me and put into their life,
and that’s the sacred bond that I’'m looking for with my clients.
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So | prayed on it, and this was a while back. And then | started getting
these names started coming to my mind, and when you start off this work,
you're like, well, I don’t know if that’s actually God talking to me. | don'’t
know if that’s really - I'm going to test it, I'm going to test it.

No. | believed it. And | had told her a few months ago actually, I'm like, |
think this is what’s going on, why don’t you pray on it and see what
happens? So now I call her and she’s like, | was just praying and God sent
me you. And I'm like, yeah, let’'s do a consult.

| recognized it. She didn’t but | did. And Simone, my first call with her, it
was like, she got back 10 times more than what she invested in the
coaching with me. So I’'m not a business coach but in her business, in her
career, she got - she’s going to get 10 times and then some back.

Simone: Just from that first call.
Lori: Just from the first call.

Simone: So good. There’s a big emphasis on that in Joyful Marketing.
When you stop thinking that it's you and your brain and your effort and your
will doing everything and there has to be a part where you connect to the
greater force, when you connect to - | call it the spirit of your business, but
you can also say God, whatever, however you connect to spirituality.

And just be like, okay, we’re working together, this is a collaboration
between my will and the will of God, the will of the spirit of my business,
and it's working for me. And when you hand over the power and control to
that and show up in service and humility and just thinking about the other
person, miracles start to happen like that.

And somebody’s thinking about you and you end up calling them, and
these magical moments, they can only happen and you can only notice
them after you've allowed yourself to kind of plug into the magic. That’s the
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part where | want to normalize - not just inside of Joyful Marketing program,
but if you’re following me, | want to normalize that for you.

Stop thinking of marketing and all of business as you just doing it all alone.
You’re being supported. There is a force in the universe that’s cheering you
on, that wants to help you out, that wants to create opportunities for you,
that wants to connect you to the very people that you can serve the most.

And how you get it working for you is to acknowledge that it's working for
you in the first place and to ask it, ask God, ask the spirit of your business
like, hey, how can | - what can | do? How can | let myself be supported? So
that was a story of - that’'s how she became your first client. And what
about your second client?

Lori: So the other thing that happened is one of the amazing people that |
met in your program was Kristen King. So she was - we connected. There’s
SO many women in your group that I've connected to that these are my soul
sisters. They really are.

And so Kristen one day, we were just chit-chatting and she’s like, “Hey, I'm
doing a pop-up coaching, why don’t you come on?” And I'm like, girl, I just
rolled out of bed, and she’s like, that's okay, I'm in my PJs. And I'm like,
okay. So | showed up, she had just finished with someone, and she’s like,
so what do you want to get coached on?

I’'m like, I don’t know. So we start talking and | was like, oh, I think | want to
do these webinars because I’'m making offers, I'm posting things and
talking about my ideas and stuff, but I'm not doing a call to action to book a
call with me. Anyway, she coached me through it and basically, she gave
me the idea to do a garbage offer challenge. We just take your garbage
post challenge and turn it into whatever we need. Whatever we're not
doing.

Simone: That’s perfect.
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Lori: So everybody kind of has morphed it into what they need it to be after

getting the experience of how great the garbage post challenge is. So that’'s
what | did. So | started making posts about booking a consult with me every
day and people started to respond honestly Simone, it seemed like | turned
the firehose on.

That’s how fast it was coming in and | started to freak out a little bit. But
now - so | started to freak out over it and for a week I'm like, | don’t know
why I’'m freaking out, | don’t know what my thoughts are. And yesterday on
the coaching call, other people were getting coached and | figured out what
was going on. | figured out what my thoughts were.

And | was like oh, | freaked out because it was happening too fast and |
think it's happening too fast and it's out of control. I'm like, | can work on
that now that | know what it is.

Simone: So hold on, when was the second client?
Lori: They were five days apart or something.
Simone: Okay. So it was in the firehose stream. | love it.

Lori: Because then | got another consult and she was a yes, and it was a
yes but no. So it was really happening fast.

Simone: So what’s it like to now be - | know how to create demand for my
coaching and | know how to create consults and it's not a mystery to me
anymore. The reason that | really wanted to have you on is because | think
compared to | made a million dollars, six figures, whatever, | think the most
pivotal moment in my own life too and in the life of any entrepreneur is
when they go from feeling like clients and money is mysterious and out of
my control, to, oh, | create it. | have power over it, | know what to do to turn
the faucet on, to turn the firehose on.
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And | think that is the beginning of everything. So that’s why | wanted to
have you on and document it while it’s still relatively fresh on your mind. So
what'’s it like now that you're like, yeah, | know how to turn it on, | know how
to create clients?

Lori: Now it just seems so easy.
Simone: | love it.

Lori: It seems so easy. It's so funny because the day | got the emails
asking me to come on the podcast, | was at Walmart and | came home and
just before | got into the house before bedtime, | just took a minute, braced
myself, and I’'m like, let me just take this minute to myself. | opened my
emails, | saw you email, and this was one of my LOL goals.

Simone: So LOL goal, | think | talked about it before on my podcast. | don'’t
know. LOL, literally laugh out loud goal is when you set a goal that seems
so ludicrous that it makes you laugh, like yeah right. That’'s an LOL goal
and | tell my clients to set LOL goals. Being on my podcast was one of your
LOL goals?

Lori: Yes. So being on your podcast was definitely one of my LOL goals

and | certainly didn’t think that it was going to come this quickly. So | see
the email and I'm like, holy shit, tears of joy are just streaming down my

face because | can’t believe it’s all happening.

I’'m telling you, that faucet was just turned on and it was like, wow. So |
walk into the house and I’'m crying and my husband’s like, “Are you crying?
What's wrong? What's going on?” And my daughter’s like, “Mom, what’s
wrong?” And I'm like, “I just got an email and Simone wants me to be on
her podcast.”

My husband’s reaction was like, I'm not even surprised. I’'m not surprised
by anything you tell me anymore, you’ve worked so hard for this, you
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deserve every success that you get, and I'm just not surprised. We've been
popping bottles of champagne a lot in here.

Simone: That’s so beautiful. | think it's such a testament to not only how
hard you’ve worked and how resilient you’ve been and how curious you've
been. You stayed so curious in Joyful Marketing with every bit of coaching |
offered you. You studied so hard and you implemented everything.

And not only that, but how much you trusted spirit and how much you let
yourself lean on God and you’re Christian so you talked about how you
think of it as the Holy Spirit. And | think that’s just the magical combination,
really showing up for the work and then also surrendering to a higher power
to have your back. And | think that’s what unleashed all of the magic. So |
think you’re such an example of what’s possible. Any last words of wisdom
or advice?

Lori: | do have advice but before | get into that, | want to mention one more
thing that | did that | think played a huge role in getting me to where | am
today. So | booked my first client a few - a week after | turned 40. So
leading up to my 40th birthday, | got very nostalgic about my last 30 days in
my 30s.

And my 30s for me was really my self-discovery era, my self-discovery
decade. And that’s how | coined the term self-discovery coach. And one of
the things that | was doing is that | wasn'’t celebrating my wins or focusing
on my wins leading up to that point.

So | had taken it for granted, and then [ felt a little confused about how |
can help people because | hadn’t acknowledged all the growth that I've
had. So | took those last 30 days of my 30s and | paid homage to my 30s
and | came up with every day on that countdown was like, something that |
thank God for the blessings that he gave me in my 30s.

Learning how to say yes to myself, learning to invest in myself, trusting
myself, setting boundaries, learning what my boundaries were. Every single
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day | sat down and | reflected to find what is a gift that my 30s gave me,
what is growth and learning that | found in my 30s that helped me become
who | am today. Because today I'm this confident woman who steps into
my power, is not afraid of failure.

If somebody steps over their boundaries with me, | calmly and confidently
tell them what’s what. And they have a choice. They can continue to do the
behavior but they can’t be a part of my life if they do. And either way, it’s
okay. So all of this growth came from that and | had to take a moment to
reflect on it. And what that was is the concept that you teach, it's the
breakthrough of having.

Simone: One of my favorites. Taking responsibility for what you’ve created
in your life, taking responsibility for what's good that you earned.

Lori: So | think that really set the stage for what came after that. And what
did come after that, it was like this - it was just so quick. It was like a
domino effect.

Simone: Yeah. If you haven't done that yet, if you haven't really taken
intentional time consistently to really look at where you are proud of
yourself and your life and what you’re so proud to have created, and take
full responsibility for having been the creator of so much good, to celebrate
yourself, then you are probably missing out on a huge piece of the
marketing puzzle that allows you to show up in your full power.

Because that's like leaving half of your power in the attic when you show up
to your clients, to talk to your clients, when you’re not fully owning your own
accomplishments. And you don’t even begin to notice what’s there until you
start actually thinking about it. So that’s really good advice.

And | think teach about what | call the breakthrough of having, which is that
breakthroughs don’t just happen when new fancy things happen in your life.
Breakthroughs happen in your own mind and your own heart when you
begin to up-level your self-concept based on owning what you’ve already
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created so far. And so | teach that a lot more in depth in Joyful Marketing,

so come learn. Was there another thing you wanted to mention or was that
it?

Lori: Having reflected on all of that, what | realized was that who I've
become today is like, there are women who are suffering in solitude
because they don’t know how to step into their power in this way. And | was
like, I can teach them how to do that because I've created it myself.

And it created a sense of loving urgency, which is another concept that you
teach. And | was like, because before, | was like, yeah, everything’s going
to happen. | know it's going to happen, so I'm chill, it's going to happen
when it happens.

And then when | realized what | have to offer to this world and that women
are actually suffering because they don’t know how to do these things yet
and | thought back at who | was 10 years ago, | was like, no, screw that. |
need to get out there right now, | need to shout it from the rooftops, | need
to tell people that this is here and it's available to them if they want it, they
need to come and get it, and | have to do it now. | have to get it out there.

So it just created this sense of urgency and | think that’s what it was. That's
why there were so many requests for consults because I’'m putting stuff out
there and I'm really sharing all of my vulnerabilities. And when people are
reading that and they see me in the streets or whatever - Simone, another
thing is that my Facebook list is like, if | meet you, you're my waitress and |
connected with you and | loved you, | added you to Facebook. So it’s like,
my network...

Simone: It’s your village.

Lori: It's a network that I've been - yeah, I've been honing it for a while. So

people see me and then they open up to me. And they’re opening up to me
about their - | know where this is coming from. My wound of not being good
enough, or I'm not lovable, or I'm not worthy. And I'm like, you don’t have to
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live with that. You don’t have to. So book a consult with me, let’s do it. You
know what | mean? It was born. The sense of urgency was born.

Simone: Loving urgency is something | teach in Joyful Marketing and if
you're feeling kind of blah about marketing, most likely what’'s happening is
you’re forgetting how many people are suffering because they don'’t have
what you can offer, what you're probably taking for granted in yourself. And
they don’t even know what they’re missing and they don’t even know where
to begin to look for it.

It's so easy to think about that in my own life before | knew what coaching
was, it’s like, | just thought life just had to be miserable. I didn’t know
anybody who didn’t think so and | had no idea there was another way. And
it's like, | didn’t know what I didn’t know. And | remember how much pain |
was in.

And when you remember that too, about how many people are in pain
because they don’t know that they don’t know about your medicine, that’s
going to take your butt into gear in the most loving service-based way. So
that’s another super fuel I think for you to go market from love and integrity.

Lori, these are just the most amazing insights. Thank you so much for
coming on and sharing them with my audience. And if somebody wants to
work with you, how can they come find you? How can they connect with
you?

Lori: So you can find me on Instagram, you’ll find me under
@busymomsbigdreams. | don’t only help moms but that is my Instagram
account for now. And you can find me on Facebook and on Facebook it’s
just Lori Krikorian, so come and find me.

And what | want to say is that if you're listening to this and there’s
something inside of you that’s like, | want to get in on this, yes, I'm feeling
the pull, don’t turn a deaf ear to that. Act upon it. This is the first step that
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you take in stepping into your power. It's admitting to yourself that yes, |
want this, and | can have it.

Simone: So good. Thank you for offering that. | know that this is just the
beginning, like literally just the beginning of you taking over the world. | look
forward to witnessing it from the sidelines and getting to support you further
and | will talk to you later back in Joyful Marketing and bye everybody. I'll
talk to you next week.

Hey, if you want a shot of fresh inspiration and actionable tips to improve
your marketing every single week in your inbox, you’d better get on my
email list. Sign up to receive my free e-book called 20 Unsolicited Copy
Tips. It's been known to get people to come out of the woodwork and ask
to work with you. So get on that. Link in the show notes, and I'll see you in
your inbox next time.
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